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Hello Summit Attendees!
Welcome to the first-ever print edition of Fido Magazine. Yes, 

we’re all aware that “print media is dead” and our daily lives are 
dominated by digital tools from sunup to sundown. However, 
we chose to embrace print as a nod to the roots of the Dynamics 
Community and to create a keepsake that won’t just end up in 
the recycling bin.

For those who don’t know me, I’m Kevin Pritchard from 
Fidesic. Although I might appear somewhat young, I’ve been 
part of the Dynamics Community for over 16 years. I even 
attended Convergence in Atlanta as a fresh-out-of-college intern 
for Fidesic in 2010 and 2011.

In assembling this magazine, our aim was to spotlight 
some of the influential voices within the Dynamics communi-
ty—individuals who have not only aided us directly but have 
also been positive forces within the broader community. We 
encourage you to dive into the articles, but I’d like to extend spe-
cial thanks to Mary Myers, Paige Horne and Ben Cole for their 
contributions to this inaugural edition. Their presence has been a 
beacon of positivity at in-person events during this predominant-
ly ‘work from home’ era, and we deeply value their insights and 
participation.

Fidesic has been an active member of the Dynamics com-
munity since our inception in 2008. Over the past year, we’ve 
truly come to appreciate its significance on both a personal and 
professional level. We understand that you have many options 
for Dynamics add-ons—particularly in AP automation—but we 
strive to be your reliable choice, always ready to assist when you 
need support or have questions.

Initially focused on Dynamics GP, our recent shift towards 
Business Central (BC) has illuminated exciting new possibilities 
for the future. We are fully committed to the BC and Dynamics 
community, and the remarkable growth opportunities it presents 
have energized our entire company.

If you’re not yet familiar with us, please visit us at Booth 
#649. We’d love to meet you, discuss client issues, or simply 
connect with other fascinating members of the community.

A special thanks to the Fidesic team, Carl Robinette and Jacob 
Pepper, for their help in bringing this magazine to life. If you 
haven’t done so already, feel free to look up Carl, Jacob, or my-
self on LinkedIn and connect. We’re always eager to expand our 
network. I look forward to meeting all of you!

Sincerely,

Kevin Pritchard
VP of Product and Growth
Fidesic

Letter from Kevin

TM
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To ensure efficiency, organizations with 
multiple businesses, units, or divisions 
have to find the right way to manage 
these entities. On the one hand, a sin-
gle entity refers to one business, de-
partment, or operating unit within a 
company, while a multi-entity business 
includes a parent company, holding 

company, or conglomerate with multiple subsidiaries. How-
ever, even a single company can operate as a multi-entity 
organization if it manages different departments, segments, 
units, or regions as separate entities for accounting purpos-
es.
Medium to large companies often have multiple subsidiar-
ies, business units, or satellite offices, sometimes located in 
other countries.  As such, even within companies, it’s crucial 
to be able to share information, access real-time reporting 
insights, and control resources across departments or units.
Without this, CFOs, controllers, and senior finance manag-
ers at the head office will face challenges. One major chal-
lenge is controlling or monitoring transactions across these 
entities, especially when they are in different countries or 
time zones. Without proper oversight, these entities may ex-

Multi-Entity Accounting in 
Microsoft Dynamics:
by Binary Stream
Go Beyond the Business Central Core

ceed budgets, make data entry mistakes, or be vulnerable to 
theft and fraud.
As a result, multi-entity management within the Micro-
soft Dynamics 365 ecosystem is crucial. However, while 
the Business Central core offers tools to streamline such 
business arrangements, opportunities exist for customers to 
open themselves up to even greater levels of efficiency. For 
customers looking to facilitate successful multi facility or 
entity management, we walk through the key components 
to look out for, and explore the unique offerings of Binary 
Stream’s Multi-Entity Management (MEM) product.
Managing multiple entities in Microsoft Dynamics 365 
Business Central: Choosing a solution
Within the Microsoft Dynamics 365 Business Central core 
system, users can easily manage multiple companies within 
the same localization. For streamlined efficiency, however, 
customers will often require tools that extend their func-
tionality. Not all solutions are equal in this regard. Binary 
Stream’s MEM solution in Dynamics 365 Business Central, 
for example, aims to help teams consolidate multiple legal 
entities into a single centralized instance, and gain 360° vis-
ibility with hassle-free transactions and reporting across all 
business units. Continued on page 9
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10 Ways to Maximize Your 
Business Central Investment

I see it every day. Drivers in Dallas, Texas, on 
my morning commute behind the wheel of 
a big, powerful Ford F150 XLT (Texas Edi-
tion of Course). A vehicle built to haul over 
8000 pounds, yet their daily commute con-
sists of smooth highway driving into their 
office job. The truck’s potential remains un-
tapped, much like many businesses that have 

yet to fully leverage Microsoft Dynamics 365 Business 
Central. Just as the truck is designed for more than just 
commuting, Business Central is equipped with a suite 
of features that, when fully utilized, can transform your 
business operations.

Rather than simply giving you a few tips you can 
find in the “owner’s manual,” I am sharing a frame-
work that will help set you up for long term maximiza-
tion of your Business Central investment.

1. Understand Your Business Needs
To unlock the full potential of Business Central, you 
need to start by understanding what your business re-
ally needs (now and in the future). Identify processes 
that need streamlining and areas where automation can 
save time and resources. This insight will guide you 
in tailoring Business Central to meet your specific re-
quirements. 

2. People, Processes, and Technology
Now that we understand what the business does (on 
paper) we need to put the right people, processes, and 
technology in place. Without the trifecta, no 2 pillars 
can stand on their own. You need people who take own-
ership of the processes, processes that are optimized to 
avoid duplication of work, and technology that support 
these workflows to ensure one source of truth. 

by Ben Cole, Founder ERP Connect Consulting
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3. Leverage Integration Capabilities 
Business Central’s true power lies in its ability to in-
tegrate with other Microsoft products, such as Office 
365, The Power Platform, and Azure. Harness these 
integrations to boost productivity. Analyze data from 
Business Central using Power BI for informed deci-
sion-making or tap into the endless integration possi-
bilities with Power Automate. With native O365 inte-
gration capabilities you can also easily work with data 
in excel, or directly sync communications with cus-
tomers from Outlook.

4. Customize and Extend
Business Central’s flexibility allows for extensive cus-
tomization and extension. Use its AL language and 
Visual Studio Code to adapt the system to your busi-
ness processes or to develop new functionalities that 
address unique challenges. The system should work 
for you, enhancing your operations, not complicating 
them.

5. The ISV Network
Not a developer? Not a problem. There are already 
thousands of apps out on the Microsoft AppSource for 
you to download. If you need some recommendations 
to get started with I would recommend checking out 
Paystand, XE, and/or the Business Central Toolbox. 
All great options for helping streamline your process-
es and filling common gaps that you may have found 
within D365 Business Central.

6. Train Your Team 
The effectiveness of Business Central is directly relat-
ed to the proficiency of its users (The People Portion of 
the trifecta I talked about earlier). Invest in training to 
ensure your team can fully utilize its capabilities. Well-
trained employees can uncover additional features and 
shortcuts that can further benefit your business. Plus, 
I wouldn’t trust my friend behind the wheel of that 
F150 if they didn’t pass their drivers test, so why risk 
the same with untrained users running the systems for 
your multi-million dollar company?

7. Stay Updated 
Microsoft regularly updates Business Central with 
new features and improvements. Stay abreast of these 
updates to ensure you’re always using the latest tech-
nologies to enhance your operations. I would highly 
recommend staying up to date on the release notes 
from the 2 major releases Microsoft does each year.

8. Analyze and Optimize 
Utilize Business Central’s analytics and reporting tools 
to monitor performance. Analyze sales trends, inven-
tory levels, and financial reports to pinpoint areas for 
improvement. Ongoing analysis will help you refine 
processes and make data-driven decisions.

9. Engage with the Community
The Business Central community is a rich resource for 
learning and support. Connect with other users to ex-
change experiences and solutions. The collective wis-
dom of the community can be instrumental in maxi-
mizing your investment.

10. Seek Professional Assistance 
If you’re uncertain about how to proceed, don’t hesi-
tate to seek professional help. Microsoft partners and 
ISVs possess the expertise to assist you in implement-
ing, customizing, and optimizing Business Central.

Conclusion
By embracing these strategies, you can ensure that 
your investment in Microsoft Dynamics 365 Business 
Central is not merely an expense but a catalyst for ef-
ficiency and growth. Align the tool with your business 
objectives and continuously seek improvements to 
adapt to the evolving business landscape. With Busi-
ness Central, you have a robust partner in your quest 
for operational excellence and enduring success. ►

About the Author
In 2021, Ben Cole founded 
ERP Connect with the goal 
of making Business Central 
more friendly for the day-to-
day user. This started with 
traditional forms of con-
sulting around the platform 
and has evolved into a suite 
of 30+ AppSource Applica-
tions that help enable users 
of D365 to work more effectively in the platform. For 
more information, or to answer any questions you may 
have about your D365 Business Central journey, feel 
free to reach out to Ben’s team at BC@ERPConnect-
Consulting.com.

Visit ERPConnectConsulting.com
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In general, recommended features to look out for in a robust 
multi-entity management software include:
• Centralized administration
• Intercompany transactions
• Consolidated reporting
• Localized compliance
• Data sharing
Why bother with expanded multi-entity management?
Customers already in the Business Central ecosystem, who 
think they’re doing just fine might wonder—why bother 
with a new system? Let’s explore some critical benefits of 
a system that expands your multi-entity management func-
tionality.
Cost savings through streamlined processes
Centralized management can lead to significant cost sav-
ings through resource sharing and streamlined processes. 
By reducing redundancy and improving coordination be-
tween entities, users will eliminate repeated spending and 
increased costs from convoluted workflows.
Simplified intercompany transactions
With a robust multi-entity management solution, users 
should be able to simplify financial workflows across their 
entire organization by performing intercompany transactions 
across all Business Central modules. In Binary Stream’s 
MEM, for example, users can complete transactions with-
in a single instance, and include multiple legal entities in 
a single transaction with proper allocation and resources. 
In addition, automating intercompany balance tracking is a 
breeze and ensures streamlined organization-wide financial 
tracking and period closing.
Improved decision making with real-time consolidated 
reporting
The right solution will help to provide greater insights with 
real-time flexible reports across all user entities. For exam-
ple, in Binary Stream’s MEM, almost any Business Cen-
tral report in any module can be run for individual entities 
or across any number of entities. With these reports, users 
can make data-driven decisions about how to better manage 
their units and improve efficiency.
Increased data accuracy through Master Record 
sharing
Users can avoid duplication in processes or the need to syn-
chronize data by automatically sharing records across enti-
ties or subsets of entities. These records include Customer 
Vendors, Bank Accounts, Items, and much more. By main-
taining a single set of records, users can eliminate dispari-
ties across entities and ensure data integrity.

Streamlined process to add new companies (Scalability)
In general, users need a software solution that can grow as 
they grow. For example, in Binary Stream’s MEM, custom-
ers can add new entities in a matter of clicks. Eliminate any 
downtime by accelerating the initiation of transactional and 
reporting activities for new operations or acquisitions.
MEM in Microsoft Dynamics 365 Business Central
In addition to the benefits we’ve explored above, Binary 
Stream’s MEM also facilitates and enables:

•	 Real-time intercompany transactions across all BC 
modules

•	 Centralized payables and receivables
•	 Mass decentralized payables
•	 Intercompany journal entries across 3+ entities
•	 Integration with 3rd-party advanced reporting solutions

MEM and Intercompany Suite: Go even further
To take things even further, MEM can be combined with 
the Intercompany Suite (ICS) module to provide advanced 
reporting capability, unified data, enhanced intercompany 
transactions, and localizations. Combining MEM and ICS 
with the BC functionality allows users to:

•	 Manage and automate intercompany transactions across 
multiple companies

•	 Streamline multi-currency and year-end transactions
•	 Scale and sync data across multiple units
•	 Facilitate advanced consolidation and reporting pro-

cesses ►

About Binary Stream
For 20 years, we’ve been helping organizations like yours 
simplify their processes with scalable software solutions for 
ERP. We’re proud to be a Microsoft Gold Certified ISV, and 
our software is built to handle everything from subscription 
billing automation to property lease management. Discover 
how you can improve your productivity and enhance your 
business intelligence with our tools and expertise. 

Multi-Entity Continued...
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Meet Four-time 
Microsoft MVP 
Mary Myers
Myers talks about starting 
a thriving Microsoft 
Partner practice, work-life 
balance & joys of golfing. 

If you have paid any attention to social media within the 
Microsoft Dynamics Channel during the past couple of 
years, Mary Myers has been hard to miss. As founder of 
her Power Platform consulting firm WorldMax, Myers is 
a four-time MVP, a single mother, a thought leader and a 
tech coach to underserved communities. And she’s crush-
ing it everywhere she goes. Myers recently hopped on a 

Teams call with me to discuss the keys to her success and how she 
overcomes challenges.

How did you get your initial start working in the Dynamics 
Channel?
I had worked in a bunch of different industries, and wore a bunch 
of different hats, and I ended up in a business where we used F&O. 
I was working like seven days a week, 10 to 12 hours a day, while 
raising my kid. Eventually, I said to myself, there has to be some-
thing more. And, I went back to school to get my masters in ERP 
management. I got halfway through the program, and then through 
word-of-mouth with coworkers and networking I ended up getting 
an offer for a consulting job.
So I kind of lucked-out by getting into the Dynamics space, and 
that’s the same year Business Central and Power Platform came out, 
so I feel like I had this nice advantage because I wasn’t worried 
about anything else. I wasn’t a GP consultant or a Partner trying 
to figure out what my next step will look like. I wasn’t a developer 
having to learn AL.

What drew you to build your own business around the Power 
Platform?
I was going to school full time, I was working full time, usually a 
couple jobs while raising my kid. And so efficiency was key. So you 
take the concept of the Power Platform, and you add it to Business 
Central, and I was like, oh my gosh, this is really what I’ve been 
waiting for. So I got super hooked into that while I was a Business 
Central consultant, and while I was an F&O consultant for some 
other partners.

by Carl Robinette, Fidesic



I spent all of my free time building Power Automate solutions for 
Business Central for my own use, until finally somebody said, 
“Hey, I need this flow, how much, what’s your hourly rate?” And 
I said, “Oh, I don’t do that for money.” They’re like, “The hell you 
don’t. Today is the day. What’s your rate?”
And so I started doing that part-time and just basically picking up 
side work, and I was making about four times as much money on 
the side than I was in my day job.
I was employee number three at Bam Boom Cloud, and so we had 
some changes and basically senior level staff wanted me to apply 
for a VP position. So I showed up to that meeting and I didn’t 
really want to do any of the things they had as far as requirements 
for the job. None of that interested me at all. So I told them I think 
that we should build a Power Platform division, because I was 
already building a client list. And they were like, “Mmm… no, 
not so much. It’s not aligned with our offering.” 
So I don’t know, I think it was about a month later, we parted 
ways on good terms. That was about three years ago and that’s 
when I started to grow my own business.

Do you have any advice for resellers who are navigating the 
challenges of pivoting to D365, Power Platform and Copilot?
It’s interesting, because for me Copilot and other new technol-
ogies have been an opportunity, not a challenge. As a business 
owner, you’re always facing challenges and changes. I am who I 
am because of that. 
My nugget of advice is to just keep a positive attitude. You know, 
sometimes you have to be delusional about what’s going on. So 
maybe it seems like the house is burning down, but you have to 
maintain focus and find the positive things. So it’s really looking 
at change for the positives that are coming out of it, and seeing 
change as an opportunity for something good.

“It’s really looking 
at change for the 
positives that are 
coming out of it, 
and seeing change 
as an opportunity 
for something 
good.”
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How does marketing fit into your strategy for maintaining and growing your business?
So, I think that if you’re a business owner, you’re a marketer, and that’s first and foremost for me.
So how do you make it easy? Find what works for you. I’m not going to bust out a blog, or two blogs 
a week right? But I can create video content pretty quickly. I spend a couple of hours every week 
curating my LinkedIn content.
You need to find something that you can do consistently. You have to find a medium that works for 
you. You have to find a cadence that works for you.
I would say that social media and content marketing is astronomically huge for me. You know, people 
know me at the conferences because they see me every day on LinkedIn. People just recognize my 
face, and I know that’s super weird, but it’s true and it has worked for me.

How did you go about building your social media following?
I think it was probably two years ago. My marketing girl, she’s a social media content coach that 
focuses on TikTok; she told me, “Look, you’re going to post a selfie on LinkedIn every day. I want 
people to know exactly who you are.” 
My first reaction was, “That’s really cringe. We’re not doing that. Nobody’s doing that.” She told me 
to just do it anyway. She said, “What do you have to lose?” So I did it, and the amount of engagement 
that I got skyrocketed. People appreciate the authenticity.

You spend a lot of time going to conferences and in-person meetups. What are some of the 
challenges you face with all that travel?
So, I think for me there’s two challenges. One is cost, and two is being a single mom and traveling. 
With the amount that I travel it is a challenge. 
As a small business owner, cost management is key. So some of the ways I offset the cost is I really 
don’t go to any big conferences that I’m not speaking at, because that gets my entrance covered. Or, 
I’ll volunteer. So again, there’s some hustling I do around some conferences to make that happen. But 
that’s the reason I really like the Summit Roadshows and the regional meetups and things like that 
because they’re free.
Then there’s the cost of travel, right? Basically, buying a flight is anywhere between $500 to $600, 
and sometimes more. So I have to look at that and ask, is this worth it? Sometimes it is, sometimes 
it’s not
The other part of that is hotel costs. I’ve shared rooms with my friends, because we have a fun time 
and we are like, “Oh, girls week.” So we just bunk-up together. That allows me to save on those costs 
and really be able to travel more.
As far as family time, I just try to know that I’m always going to be lacking in some area. So some 
days are work days and some days are family days. And it’s really hard to have both. And I limit my 
travel to only two visits a month. And I just have a pretty cool relationship with my son. So we do 
the best that we can, and I bring him when I can. So he’ll travel with me when his football and school 
schedule allows. 

Are there any sessions you recommend for Summit attendees who are at the conference to learn?
My little biased mindset is going to be, check out all of the Power Automate and Power Platform 
sessions. I really do think, for the end users, that understanding and seeing the real-life business case 
values of the Power Platform is really where it’s all going to come alive.

How did you get into golf? And what does it mean to your business?
Oh, yeah. I am obsessed with golf. So I started golfing kind of lightly a couple years ago because my 
son plays football and I didn’t really know anything about football. I couldn’t relate with him on that, 
so we started playing golf together. I just wanted to find a way, as a mom, to hang out with my son. 
He was about 12 at that time and he likes golfing. And I loved it. I love being outside and it gives me 
a life outside of work. I just spend Friday afternoons and Saturdays and Sundays golfing, and then it’s 
not so obvious that I don’t have a life outside of work. 
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Golf is one of the only things that allows me to shut everything else off 
because it takes so much effort and concentration to just work on that. 
So it allows me to have fun and it really taught me a lot about humility 
and self-discipline and I think that those are really important, especial-
ly as a business owner.
So, those are all my really super corny, passionate, loves about golf, 
but just coincidentally, it has been amazing from a networking stand-
point for work. I always host a golf tournament and this is the second 
time that we’re having it for a Summit. So we’re gonna have a big 
group of people out there this year, around 60 partners. 

How is your golf game these days? 
Good. I have a standing Friday afternoon tee time. I’m currently sit-
ting on a handicap of like 27, which I know is not amazing, but I am 
consistently breaking 100. And that was a huge goal for me and I think 
it’s not bad. During the last three years the course that I played on was 
actually a Korn Ferry course. It’s rated pretty high and I just shot a 97 
the other day, which is actually my best. I almost got a hole in one on 
the number one handicap hole. So I’m feeling pretty spicy this week. 
But now I’ll go out there and choke because I’m sitting here bragging 
on myself.

I know you’ve been involved in some charity work and giving back to 
the community. What projects have you worked on that are important 
to you personally?
I will plug TechFluent. The program is super amazing and it helps get 
underserved people into tech.  If you’re an end user looking for a super 
skilled and certified person, these consultants, they may be new to the 
Dynamics space, but they go through 16 weeks of training, so it’s like 
“Super Certified.” They go through training on every component of the 
Power Platform. They go through Dynamics training. They teach them 
soft skills, technical skills, and functional skills. So then their goal is to 
get a job at someplace in the Dynamics Community.
And so I spent the last couple of years being a mentor with them. And 
they [TechFluent] will be at Community Summit with a booth. In the 
past I’ve worked with them and provided training for them, like Power 
Automate training. And I think a couple of Copilot Studio trainings.
You know, I am so thankful to be in the Dynamics Community and 
have the opportunities I’ve had in the Community. It changed my life 
and it is my duty and responsibility to pay it forward. You can be a 
single mom, and you can go through struggles, and you don’t have to 
come from some ideal tech background to be successful in the space. 
So I just try to help bring people up in the Community. ►

Visit WorldMaxP2.com

“I am so 
thankful to 

be in the 
Dynamics 

Community 
and have the 

opportunities 
I’ve had in the 
Community. It 

changed my 
life...”
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Why 
Dynamics 
GP Remains 
a Leader 
in 2024: 
Enhancements, 
Essential Features, 
and Cloud Options

Microsoft Dynamics GP 
has been a trusted work-
horse for businesses 
of all sizes for many 
years, and in 2024, it’s 
still going strong. If 
you’re using GP, you 
know it is packed with 

features – so many, in fact, that even sea-
soned users might not know everything it 
can do. Whether you’re a GP veteran or a 
newbie, there’s always something new to 
learn. Here are some tips to help you get 
even more out of GP.

by Paige Horne, Customer 
Support Manager, Njevity, Inc.



Don’t Believe the Rumors: GP Is Alive & Thriving
You might have heard some chatter suggesting that 
Dynamics GP isn’t getting any updates or new fea-
tures, but that couldn’t be further from the truth. Mic-
rosoft continues to support and enhance GP with reg-
ular updates. In fact, many new features are selected 
from customer and partner suggestions. Check out the 
Microsoft Dynamics GP Ideas page to see what new 
features are being requested, vote on your favorites, 
or even add your own! Take some time to chat with 
other Dynamics GP users, and you will see that Dy-
namics GP has a loyal customer base that isn’t going 
anywhere. Long live GP!

Let Workflows Take the Load Off
If you haven’t checked out workflows within Dynam-
ics GP recently, now’s the perfect time to take another 
look. Since their initial release, Microsoft has signifi-
cantly enhanced workflows, making them easier to set 
up, more flexible, and packed with additional approval 
options. Plus, many additional record and transaction 
types are now able to be routed through workflow, giv-
ing you more control and efficiency in managing your 
day-to-day processes.

Revisit Powerful Features You Might Have 
Forgotten 
Dynamics GP is full of features that might have slipped 
off your radar over time, but they are still incredibly 
useful. For example, you might want to look at Ac-
count Rollups, which allows you to group non-sequen-
tial general ledger accounts and do quick inquiries 
to see balances and compare to prior year or budget 
numbers. Another group of features that are often over-
looked are the master record Modifier and Combiner 
tools, which allow you to change your nomenclature 
for Customer ID’s, combine those duplicated vendors 
or change your chart of accounts all together. Consider 
checking out a session at Summit, getting plugged in 
with a Summit Roadshow or reaching out to your part-
ner to get a refresher on features you may be able to 
take advantage of in GP!

Ready for the Cloud but Don’t Want to Leave GP? 
PowerGP Online Could Be Your Solution
There is lots of chatter about moving to the cloud, but 
what if you love Dynamics GP and want to have the 
ability to access your data from anywhere? PowerGP 
Online, created by Njevity, could be just what you 
need. PowerGP Online isn’t just about moving to the 
cloud, it is taking GP to another level. PowerGP On-

line gives you a smooth transition to the cloud, without 
losing any of your current customizations or ISVs. In 
addition, PowerGP Online offers its own API, Pow-
erGP Connect, which provides a modern way to access 
your data and interface with other systems outside of 
GP. PowerGP Online also features PowerGP Import 
and PowerGP Banking, tools exclusive to users of the 
PowerGP Online environment.

Wrapping It Up
As someone who has worked with and supported Dy-
namics GP for over 15 years, I truly believe it’s the 
best ERP on the market. Dynamics GP has been, and 
continues to be, a solid choice for managing businesses 
in various industries. Whether you are automating pro-
cesses, doing a business process review or just looking 
for a move to the cloud, there is a lot to explore with 
Dynamics GP in 2024. The key is to stay up to date 
with new features, keep learning and stay plugged in 
to the GP community. ►

About the Author
Paige Horne is a Customer Support Manager for Njevi-
ty where she has worked since 2019. Njevity is a Tier-1 
Cloud Service Provider and has been providing Cloud 
and On Premises Accounting and Customer Relation-
ship Management solutions to mid-market customers 
all over the world since 2001. 
Their success is driven by 
steadfast focus on improving 
the life and success of our 
Partners and Customers by 
providing exceptional busi-
ness application experiences 
that simplify, inform and de-
light.

Visit Njevity.com

“Whether you’re 
a GP veteran or 

a newbie, there’s 
always something 

new to learn.”
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Instructions for 
Sudoku 
Fill each 9x9 square 
in with numbers 
from 1-9 with no 
repeated numbers in 
each line, horizontally 
or vertically. Do not 
repeat any numbers 
within each of the 
smaller squares.

Courtesy of TheWordSearch.com

Courtesy of Sudoku.cba.si

by crobin



Sudoku

#1 Easy #2 Easy

#3 Moderate #4 Difficult

San Antonio Trivia
San Antonio is home to the world’s first:

a. Ten Gallon Hat
b. Air Conditioned Office Building
c. Rodeo

San Antonio holds the world record for:
a. Most tamales made in a single day
b. Biggest bowl of chili ever made
c. Tallest working thermometer

See the answers at fidesic.com/answers

17



TM

People who care.
Software that helps.


